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Building Appreciation

STRATEGIC THINKER, PROVEN BROKER

Daniel Walsh joined Siegel-Gallagher, Inc. in 1996 to concentrate on office
market transactions, which include building sales and acquisitions as well as
lease and tenant representation. Under Walsh’s leadership, the Siegel-Gallagher
Office Group has evolved from a brokerage company into a full-service
strategic advisory partner for its clients. Walsh leads a team of professionals
who provide real estate investors and users with a comprehensive array

of services, including asset management, leasing, property management,
feasibility analysis, development, design management, project management,
governmental relations and financing (equity and debt). His clients include
Whitnall Summit, Time Warner Cable, IKON Office Solutions, Qdoba Restaurants,
the Multi-Employers Property Trust Fund, Building Trades United Pension Fund
and Atlantic Realty Partners.

Walsh began his real estate career offering management consulting and general
contracting services to private investors. After obtaining his law degree, he
joined the project management team of the Campus Circle Project, Marquette
University’s $100 million urban renewal initiative. Prior to Siegel-Gallagher,
Walsh was associated with Birdsall-Horning, the commercial real estate division
of Shorewest Realtors, Wisconsin's largest realty company.

EXPERTISE

Tenant representation

Leasing and asset management
Development consulting
Marketing development
opportunities

Government relations and liaison
with community boards

EDUCATION & ACCREDITATIONS AFFILIATIONS

J.D., Marquette Commercial Association
University Law School of Realtors (CAR)

B.A., Marquette University

Certified Commercial Investment

Member (CCIM) candidate
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